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Step 1 of 4 from the less is more  sales methodology.

Prospects

Qualified leads

Deals won

Opportunities

Demo
People who match certain 
attributes in the buying process.

People who decided to 
purchase your product. 

People who might be interested
in buying your product.

People who have expressed
interest in buying your product.

Qualified leads to whom you
presented a live demo. 

Canvas explained: 
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